Wilton Bradley Ltd is growing, and we are building a US team to extend the success we have achieved in Europe and
accelerate our growth in North America. Headquartered in Newton Abbot (UK) with a subsidiary in Hong Kong and having
already acquired a reasonable number of customers in the region, we are looking for an amazing Country Manager to
assist in achieving our strategic goals, and to be an integral part of the next exciting step for our business.
The role: Country Manager U.S.
As Country Manager (U.S.), you will be the foundation of our business in North America and will be instrumental in
developing and executing our strategy for the region. You will bring a wealth of local experience, combined with a strong
network in the toys and leisure goods to ensure that we are able to immediately harness the momentum generated by our
current achievements. Working closely with our Head of International Sales in the UK, you will build on existing growth and
manage our expansion strategy.
Main activities:

Work closely with Head of International Sales to define and execute a business development strategy for the U.S.
market for our key channels – Toys, Leisure and Sporting goods.

Build a strong sales network to support and expand further growth with existing customers (Sam’s club, Walmart, Bed
Bath and Beyond, HEB and Amazon) as well as new strategic accounts.

Own and reach/exceed annual sales targets whilst maintaining margin integrity.

Provide regular reports and analysis on KPIs, pipeline development and product performance within key markets.

Build long term customer relationships.

Frequently travel to visit key existing customer accounts as well as prospecting new customers.

Be a key stakeholder in international marketing planning.

Work with marketing coordinator to plan and attend key international trade shows.

Maintain regular, consistent, and professional attendance, punctuality, personal appearance, and adhere to relevant
health and safety procedures. Pursue personal development of skills and knowledge.

Provide competitive intelligence.

Any other tasks deemed by the Company to be necessary for the successful completion of the role.
Person Specification:

Bachelor’s Degree in Business or related discipline is preferred.

5+ years sales experience, with outstanding sales performance.

Entrepreneurial attitude, commercial acumen, and excellent communicator.

Strong understanding of multi‐channel sales strategies

Good understanding of domestic, drop shipping and direct import operations.

Previous toy industry experience is preferred.

Excellent sales and negotiation skills that could drive business effectively.

Excellent presentation & interpersonal skills.

Good analytical skill, attentive to details and good with numbers.

Proficiency in MS Office including Excel and PowerPoint.

Willing to join a fast‐paced and growing company.

Confident and articulate, ability to get things done.

Ability to work proactively on own initiative and as part of the team.

Fluency in English.

Flexibility with working hours.

Currently living in the US, preferably on the East coast
This is full time role. Initially, the role will be home based, however as the business grows, we are expecting to open an
office when possible and necessary ‐ subject to team location and other circumstances.
About us:
Wilton Bradley specialises in the design, development, distribution, and marketing of consumer products in the toy and
outdoor leisure markets. We supply our own brands and products to a broad range of customers, from independent and
multi‐national retailers to international distributors.
We have recently been recognised in the London Stock Exchange Group’s Report: 1,000 Companies to Inspire Britain,
acknowledging the fastest growing businesses across sectors and regions which have achieved significant performance, as
well as being ranked in the Western Morning News’ top 150 businesses in Devon and Cornwall.
For more information, please contact Laetitia Westerman, International Sales Manager:
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